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This presentation (the “Presentation”), contains information regarding ASTA Energy Solutions AG (the “Company”) and each of its subsidiaries and affiliates (jointly referred to as the “Group”). Any copyrights which 
may derive from this Presentation shall remain with the Company. 

This Presentation has been prepared by the Company and includes information obtained from third party sources. This Presentation is intended to provide a general overview of the Group’s business and does not 
purport to deal with all aspects and details regarding the Company and the Group. The information and opinions contained in this Presentation do not purport to be comprehensive and are provided as at the date of 
this Presentation or as of the date specified herein. Certain financial information (including percentages) in this Presentation may have been rounded according to commercial standards. As a result, the aggregate 
amounts may not correspond in all cases to the aggregated amounts of the underlying (unrounded) figures appearing elsewhere in this Presentation. The information in this Presentation is of an abbreviated nature and 
may be subject to updating, revision and amendment, and may change materially. 

Certain financial data included in this Presentation consists of non-IFRS financial measures. These non-IFRS financial measures may not be comparable to similarly titled measures presented by other companies, nor 
should they be construed as an alternative to other financial measures determined in accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included 
herein. None of the Company, the Group, or any other person has independently verified the information contained in this Presentation. No representation, warranty or undertaking, express or implied, is given as to 
the accuracy, fairness or completeness of the information, opinions, projections or estimates given or contained in this Presentation and no liability is accepted for any such information or opinions or for any errors or 
omissions or any loss howsoever arising, directly or indirectly, from the use of this Presentation or its contents or otherwise arising in connection therewith. None of the Company, the Group, or any other person is 
under any obligation to update or keep current the information contained in this Presentation or to correct any inaccuracies which may become apparent, and any opinions expressed herein are subject to change 
without notice. The Company reserves the right to amend or replace the Presentation at any time and undertakes no obligation to provide the recipients with access to any additional information. Nothing in this 
Presentation is, or should be relied upon as, a promise or representation as to the future. 

This Presentation contains specific forward-looking statements, beliefs or opinions, which are based on management’s current beliefs, expectations and projections about future events and operational performance. 
These statements may contain terms like “potential”, “believe”, “assume”, “anticipate”, “expect”, “forecast”, “project”, “may”, “could”, “might”, “will” or similar expressions. All statements other than statements 
of historical facts included in this Presentation, including, without limitation, those regarding the Company’s financial position, business strategy, plans, intentions, beliefs, objectives and expectations of management 
for future operations and transactions are forward-looking statements. Such forward-looking statements are subject to known and unknown risks, uncertainties and other factors that may result in a substantial 
divergence between the actual results, financial situation, development or performance of the Company from those explicitly or implicitly presumed in these statements. Past developments cannot be relied on as a 
guide to future developments. You should not place undue reliance on forward-looking statements, which speak of the date of this Presentation. In addition, forward-looking statements are not intended to give any 
assurances as to future results and statements regarding past trends should not be taken as a representation that they will continue in the future. The Company, the Group, and their respective directors, officers, 
employees, shareholders, affiliates, agents and advisers each expressly disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking statements contained herein to reflect any 
change in the Company’s expectations or any change in the events, conditions or circumstances on which any such statement is based, unless otherwise required by law. 

Further, this Presentation may include market share and industry data obtained by the Company from industry publications and surveys. The Company may not have access to the facts and assumptions underlying the 
numerical data, market data and other information extracted from public sources and neither the Company, the Group, nor any of their respective directors, officers, employees, shareholders, affiliates, agents and 
advisers are able to verify such information, and assume no responsibility for the correctness of any such information. Accordingly, undue reliance should not be placed on any of the numerical or market data contained 
in this Presentation. 

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice. 



Speaking to you today
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Karl Schäcke Daniela Klauser

cEo CFO



Recycling copper &
Producing Copper cores

Our Mission: powering the energy transition globally

Powering Industries

Powering data centers

Enabling power Transmission & Generation 

Powering Households

Powering E-Mobility

>210 Years 40+ patentsA Global technological leader
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Driving innovation with ASTA's high -performance solutions 
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Continuously transposed conductor (CTC)

Applications:

Applications:

High- and Medium-Voltage Power Transformers

Power Generators

Applications:

Electric vehicles

1

Copper windings (Traction Transformer) 

Applications:

Locomotive

ROEBELBAR

Flat wire for stator hairpins

2

3
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Asta is at the heart of The Energy transition…
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…and able to capitalize on favorable market conditions

Source(s): GE Vernova Q1 2026 Earnings Presentation (22 April 2026) and Siemens Energy Q2 2026 Analyst Presentation (12 May 2026) 7
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Energy security Clean Technology

A historic energy shift…

High degree 
Of visibility

…Powered by ASTA’s mission-critical solutions

Historic Energy Shift

From molecules to electrons

Trillions in (re-)investments

transformer replacement need

Q1 2025 Q1 2026

€105bn

€139bn

+32%

Cross-read to asta

Q2 2025 Q2 2026

€133bn
€154bn

+16%

Market accelerating into asta’s strengths

raising volume 
commitments

Greater pricing 
power

Rising cash 
conversion

Improving 
profitability

Oembacklog



Strong commercial momentum continued in 2026, with 
multiple strategic long-term agreements being secured

8Note(s): LTA = long-term agreement

1. Mission & business Model | 2. key financials | 3. outlook

feb 26

New LTA with 
prolec ge vernova

feb 26

New LTA with 
GANZ Electric

may26

extended LTA with 
siemens energy to 2032

Apr 26

Start of capacity 
expansion in india

Capacity:

May 26

Expanded production 
capacity in china

Capacity:

apr 26

Executed Phase I 
expansion in bosnia

Capacity:



Net sales  & Net-Value sales  
(incl. Δ FG/UFG) 

+15.3%
Q1 2025-26

EUR 196.4m
Q1 2026 net sales

+35.7%
Q1 2025-26

EUR 46.4m
Q1 2026 net-value sales

Group 
adjusted Ebitda

EUR 17.2m
Q1 2026 Adj. ebitda

37.1%
Of net-value sales  (incl. Δ FG/UFG) 

strong cash 
generation

70.3%
Q1 2026 cash conversion

strong 
balance sheet

EUR 38.6m
Net cash position

strong growth in net sales and profitability in q1 2026 
demonstrates the strength of ASTA's business model
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Successful Initial public 
Offering 

4
Cornerstone investors

~€125m
Total Primary gross proceeds

Solid commercial 
development (extract )

extended LTA with siemens 
energy until 2032
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Note(s): Δ FG/UFG = change in finished and unfinished goods; Net-value sales is not an IFRS financial measure. Net-value sales are calculated based on net sales minus cost of materials (which are passed through directly to the customer), supplies and services. This
measure is relevant for the Company because it shows the net-value portion of net sales generated by the ASTA group. Adj. EBITDA is not an IFRS financial measure. It is calculated as result for the period before interest income and interest income expenses, other financial 
income and other financial expenses, income tax benefit (expenses) and depreciation and amortization adjusted for non-recurring IPO preparation costs (Q1 2026: ~€2.6 million). No adjustments were made to EBITDA in Q1 2025.

+68.6%
Q1 2025-26



Net Sales

• In Q1 2026, net sales reached €196.4 
million (+15.3% vs. Q1 2025)

Net-value sales (incl. Δ FG/UFG)

• In Q1 2026, net-value sales increased to 
€46.4 million (+35.7% vs. Q1 2025)

• Change in finished and unfinished 
goods increased to €21.5 million 
(+246.8% vs. Q1 2025)

‒ Increased change mainly driven by 
ramp-ups in two regions (Bosnia 
and Herzegovina & China)

ASTA demonstrated strong growth in Q1 2026, benefiting 
from robust market tailwinds and strategic positioning
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Commentary

Note(s): Net-value sales is not an IFRS financial measure. Net-value sales are calculated based on net sales minus cost of materials (which are passed through directly to the customer), supplies and services. This measure is relevant for the Company 
because it shows the net-value portion of net sales generated by the ASTA group.

Net Sales

170.4

196.4

Q1 2025 Q1 2026

+15%

in EURm in EURm
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28.0
24.9

6.2

21.5

Q1 2025 Q1 2026

34.2

46.4

+36%

Δ FG/UFG

Net-value Sales

Net-value sales (incl. Δ FG/UFG)



Adj. EBITDA

• In Q1 2026, adj. EBITDA increased to 
€17.2 million (+68.6% vs. Q1 2025)

• Adj. EBITDA in % of net-value sales 
(incl. Δ FG/UFG) reached 37.1% vs. 
29.8% in Q1 2025

• Over-proportional adj. EBITDA growth 
driven by a mix of pricing power, volume 
growth and cost efficiency gains

• The adjustment includes ~€2.6 million 
for non-recurring IPO preparation costs 

Operating result (EBIT)

• In Q1 2026, EBIT increased to €11.9 
million (+48.8% vs. Q1 2025)

Margin expansion is driven by sustained pricing momentum 
and volume-related benefits from operational leverage

11Note(s): Adj. EBITDA is not an IFRS financial measure. It is calculated as result for the period before interest income and interest income expenses, other financial income and other financial expenses, income tax benefit (expenses) and depreciation 
and amortization adjusted for non-recurring IPO preparation costs (Q1 2026: ~€2.6 million). No adjustments were made to EBITDA in Q1 2025.

ADJ. EBITDA Operating result (EBIT)

8.0

11.9

Q1 2025 Q1 2026

+49%

6.1%4.7%

25.6%23.4%

EBIT % (Net Sales)

EBIT % (Net-value Sales incl. Δ FG/UFG)

+1.4pp

+2.2pp

in EURm in EURm
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10.2

17.2

Q1 2025 Q1 2026

+69%

8.8%6.0%

37.1%29.8%

adj. EBITDA % (Net Sales)

adj. EBITDA % (Net-value Sales incl. Δ FG/UFG)

+2.8pp

+7.3pp

Commentary



Financial result

• Financial result decreased significantly 
from -€3.5 million in Q1 2025 to -€2.5 
million in Q1 2026

• Improvement in the financial result is 
primarily driven by the optimized 
post-IPO financing structure

Net income

• Net income increased strongly from 
€0.9 million in Q1 2025 to €6.3 million 
in Q1 2026

• Significant net income growth driven by 
a combination of improved operating 
and financial results

• Thus, EPS saw a strong increase from 
€0.09 in Q1 2025 to €0.49 in Q1 2026

Continued improvement in the bottom line, supported by 
higher operating profit and optimized financial result

12

Financial result Net income

Q1 2025 Q1 2026

-3.5

-2.5

-29%

0.9

6.3

Q1 2025 Q1 2026

+600%

in EURm in EURm
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Commentary



capex timing is strategically weighted toward later quarters 
of 2026 to reflect IPO timing and maintain capital discipline
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Capital expenditures

• In Q1 2026, CapEx amounted to €5.1 
million (-32.9% vs. Q1 2025)

• CapEx intentionally phased toward later 
quarters of 2026, reflecting the timing 
of the IPO and supporting a disciplined 
approach to capital deployment

Free cash flow

• In Q1 2026, free cash flow increased to 
€12.1 million (+365.4% vs. Q1 2025)

• Improved operating performance, 
coupled with the phasing of certain 
CapEx outlays towards the later part of 
2026, resulted in a cash conversion rate 
of around 70%

Note(s): Free cash flow is not an IFRS financial measure. It is calculated as adjusted EBITDA minus acquisition of intangible assets and property, plant and equipment.
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Commentary
Capital Expenditures

7.6

5.1

Q1 2025 Q1 2026

-33%

2.6%4.5%
-1.9pp

in EURm

in % of Net Sales

Free cash flow

2.6

12.1

Q1 2025 Q1 2026

+365%

Cash Conversion

70.3%25.5%
+44.8pp

in EURm



Trade working capital

• As of 31 March 2026, trade working 
capital amounted to €83.2 million 
(+130.5% vs. 31 December 2025)

• Increase in TWC is mainly driven by 
higher inventory levels as part of 
proactive supply chain management, 
ramp-up of recycling activities in Brazil 
and the impact of higher copper prices

Net financial debt

• As of 31 March 2026, ASTA had a net 
cash position of €38.6 million vs. net 
debt of €56.6 million as of 31 Dec 2025

• The financial position includes net IPO 
proceeds of ~€120 million, which were 
partly used to repay loans and phase 
out working capital financing facilities

Strategic Inventory Build up, Combined with a Strong Net 
Cash Position Following the IPO
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Net financial debt

56.6

-38.6

31/12/2025 31/03/2026

-168%

Leverage Ratio

-0.74x1.18x
-0.44x

in EURm
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Commentary
Trade working capital

36.1

83.2

31/12/2025 31/03/2026

+131%

in % of Net Sales

11.5%5.2%
+6.3pp

in EURm



resilient business model with no significant exposure to 
the current conflict in the Middle East

15

Material pricing Material sourcing Energy Prices Demand perspective

ASTA's pass-through 

mechanisms effectively 

protect the company from 

volatility in the price of raw 

materials, ensuring there is 

no material downside risk 

from short-term market 

fluctuations.

ASTA’s material sourcing 

remains secure, as the 

industry is not significantly 

affected by the supply of 

copper from the Middle East. 

ASTA’s sourcing strategy 

involves a minimum of two 

sources in all regions, with 

visibility of at least two years.

ASTA mitigates energy market 

volatility by adopting an 

active procurement strategy 

that is supported by long-

term power purchase 

agreements and secured-

price contracts. This ensures 

stability, even in turbulent 

energy markets.

ASTA benefits from strong 

market demand outlook as 

accelerating energy security 

concerns lead to increased 

investment in the grid and 

electrification, which 

reinforces structural growth in 

the company’s core markets.

ASTA is well positioned to navigate global macro challenges and capitalize on its strong strategic position

✓ ✓ ✓ ✓
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FY 2026 Guidance for asta energy solutions ag re-confirmed

16

Net sales >EUR 790 million
(Copper price assumption based on USD 11,500/Metric Ton)

Net-value sales >EUR 170 Million

FY 2026

Adjusted ebitda
(adjusted for non-recurring IPO preparation costs)

EUR 55-59 million
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re-confirmed

re-confirmed

re-confirmed

✓

✓

✓
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ASTA is committed to creating 
sustainable shareholder returns

Resilient sales growth backed by structural market tailwinds✓

High level of visibility supported by expanding firm order backlog✓

Margin expansion achieved through operational excellence✓

Strong cash flow profile supported by asset-light business model✓
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Q&A
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Karl Schäcke Daniela Klauser

cEo CFO



We power the energy transition globally
Since 1814
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