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DISCLAIMER ASTA

This presentation (the “Presentation”), contains information regarding ASTA Energy Solutions AG (the “Company”) and each of its subsidiaries and affiliates (jointly referred to as the “Group”). Any copyrights which
may derive from this Presentation shall remain with the Company.

This Presentation has been prepared by the Company and includes information obtained from third party sources. This Presentation is intended to provide a general overview of the Group’s business and does not
purport to deal with all aspects and details regarding the Company and the Group. The information and opinions contained in this Presentation do not purport to be comprehensive and are provided as at the date of
this Presentation or as of the date specified herein. Certain financial information (including percentages) in this Presentation may have been rounded according to commercial standards. As a result, the aggregate
amounts may not correspond in all cases to the aggregated amounts of the underlying (unrounded) figures appearing elsewhere in this Presentation. The information in this Presentation is of an abbreviated nature and
may be subject to updating, revision and amendment, and may change materially.

Certain financial data included in this Presentation consists of non-IFRS financial measures. These non-IFRS financial measures may not be comparable to similarly titled measures presented by other companies, nor
should they be construed as an alternative to other financial measures determined in accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included
herein. None of the Company, the Group, or any other person has independently verified the information contained in this Presentation. No representation, warranty or undertaking, express or implied, is given as to
the accuracy, fairness or completeness of the information, opinions, projections or estimates given or contained in this Presentation and no liability is accepted for any such information or opinions or for any errors or
omissions or any loss howsoever arising, directly or indirectly, from the use of this Presentation or its contents or otherwise arising in connection therewith. None of the Company, the Group, or any other person is
under any obligation to update or keep current the information contained in this Presentation or to correct any inaccuracies which may become apparent, and any opinions expressed herein are subject to change
without notice. The Company reserves the right to amend or replace the Presentation at any time and undertakes no obligation to provide the recipients with access to any additional information. Nothing in this
Presentation is, or should be relied upon as, a promise or representation as to the future.

This Presentation contains specific forward-looking statements, beliefs or opinions, which are based on management’s current beliefs, expectations and projections about future events and operational performance.
These statements may contain terms like “potential”, “believe”, “assume”, “anticipate”, “expect”, “forecast”, “project”, “may”, “could”, “might”, “will” or similar expressions. All statements other than statements
of historical facts included in this Presentation, including, without limitation, those regarding the Company’s financial position, business strategy, plans, intentions, beliefs, objectives and expectations of management
for future operations and transactions are forward—-looking statements. Such forward-looking statements are subject to known and unknown risks, uncertainties and other factors that may result in a substantial
divergence between the actual results, financial situation, development or performance of the Company from those explicitly or implicitly presumed in these statements. Past developments cannot be relied on as a
guide to future developments. You should not place undue reliance on forward-looking statements, which speak of the date of this Presentation. In addition, forward-looking statements are not intended to give any
assurances as to future results and statements regarding past trends should not be taken as a representation that they will continue in the future. The Company, the Group, and their respective directors, officers,
employees, shareholders, affiliates, agents and advisers each expressly disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking statements contained herein to reflect any
change in the Company’s expectations or any change in the events, conditions or circumstances on which any such statement is based, unless otherwise required by law.

Further, this Presentation may include market share and industry data obtained by the Company from industry publications and surveys. The Company may not have access to the facts and assumptions underlying the
numerical data, market data and other information extracted from public sources and neither the Company, the Group, nor any of their respective directors, officers, employees, shareholders, affiliates, agents and
advisers are able to verify such information, and assume no responsibility for the correctness of any such information. Accordingly, undue reliance should not be placed on any of the numerical or market data contained
in this Presentation.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice.






ASTA WITH HIGHLY SUCCESSFUL IPO ON THE FRANKFURT STOCK EXCHANGE AsTaA

Rapidly growing addressable markets

Technological edge in most demanding CTC products

Supply chain integration through copper recycling

= Issue Price: EUR 29.50 per share (upper end of price range) Global reach with local execution

= Market Cap (at IPO): ~EUR 420 million

Growth powered by expanding profitability

* Primary Gross Proceeds: ~EUR 125 million

= Cornerstone investors: Siemens Energy, BNP Paribas Asset
Management, Invesco and WCM

» Use of Proceeds: capacity expansion, supply chain integration

(recycling), enhanced financial flexibility and stronger balance sheet MULTIPLE TIMES OVERSUBSCRIBED AT THE FINAL OFFER PRICE




1. MISSION & BUSINESS MODEL

OUR MISSION: POWERING THE ENERGY TRANSITION GLOBALLY

POWERING DATA CENTERS

“POWERING INDUSTRIES

RECYCLING COPPER &

“PRODUGING COPPER CORES ENABLING POWER TRANSMISSION & GENERATIUN

}) >210 YEARS 4 A GLOBAL TECHNOLOGICAL LEADER




1. MISSION & BUSINESS MODEL

DRIVING INNOVATION WITH ASTA'S HIGH-PERFORMANCE SOLUTIONS AsTa

9 ROEBELBAR
CONTINUOUSLY TRANSPOSED CONDUCTOR (CTC) )

Power Generators

e GOPPER WINDINGS (TRACTION TRANSFORMER]
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Electric vehicles

High- and Medium-Voltage Power Transformers




1. MISSION & BUSINESS MODEL

ASTA IS AT THE HEART OF THE ENERGY TRANSITION..

ASTA'S CORE MARKETS AT A GLANCE ...
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1. MISSION & BUSINESS MODEL

.AND ABLE TO CAPITALIZE ON FAVORABLE MARKET CONDITIONS ASTA

STRUCTURALLY UNDERSUPPLIED MARKET.. .POWERING STRONG GROWTH IN BACKLOG.. .SUPPORTING GROWTH IN PROFITABILITY

~2 YEARS ~DOUBLING
Firm Order backlog( of prices in last 2 years(!)
Supply \ e' s
Sl €E “,
Demand @ <%o
S
A S %
>y <
N %
Q
Transition t d >40,000 : <o S
ransition to a greener and more METRIC TONS Including long- . c% E
decentralized energy ecosystem term agreements: = aa

./

Firm Order backlog ASTA Europe

A Thegrowth of energy grids increases § GE VERNOVA Z{' III
the need for infrastructure that WS SIEMENS 724 il
supports generation and transmission CNERrgY

W N
~5, 400 More LTAs are /%)0 %\\\
The build-up of data centers, driven METRIC TONS being negotiated VING PROFITN

1l

by surging data requirements, is -

expected to markedly intensify energy
o JAN. 2022 DEC. 2025
consumption in the years ahead

Note(s): (1) Exemplary and for ASTA Europe only, across all product classes



. MISSION 2. KEY FINANCIALS | 3. 0UTLODS

STRONG GROWTH IN NET'SALES AND PROFITABILITY IN FY 2025 ASTA
DEMONSTRATES THE STRENGTH OF ASTA'S BUSINES%MUDEL

GROUP NET SALES & STRONG CASH INITIAL PUBLIC
NET-VALUE SALES GENERATION OFFERING

+8 3% +16.8% .. 29.0% 1
FY2024-25 FY2024-25 et FY2025 CASH CONVERSION e,
5";{_’ S ”’ CORNERSTONE INVESTORS
FUR695.8M  EUR 146.5M [EeEeE RETURN ON ~£125M

FY2025 NET SALES FY2025 NET-VALUE SALES J CAPITAL EMPLOYED TOTAL PRIMARY GROSS PROCEEDS

GROUP e 21.0% SOLID COMMERCIAL
ADJUSTED EBITDA . FY2025 ROE DEVELOPMENT (EXTRACT)

EUR 48.6M STRONG
FY2025 ADJ. EBITDA BALANCE SHEET ASTA '5:"\ GEVERNOVA

0 ~
332 /0 1 2X NEW LONG-TERM AGREEMENT

OF NET-VALUE SALES FY2025 LEVERAGE WITH GE VERNOVA




2. KEY FINANCIALS

STRONG ORGANIC GROWTH PERFORMANCE IN FY 2025 VALIDATES

ASTA'S STRATEGY AND POSITIONING

— NET SALES
in EURm

Net-value Sales

+17%

125.4 146.5
695.8

642.6

2024 2025

— ADJ. EBITDA —
in EURm

adj. EBITDA % (Net Sales)

adj. EBITDA % (Net-value Sales)

5.5% +1-5pp 7.0%
28.3% AP 3359
35.5

2024 2025

ASTA

NET SALES

« InFY 2025, ASTA generated net sales of
€695.8 million (+8.3% vs. FY 2024)

+ Positive net sales development driven
by organic growth across all regions

» Net-value sales reached €146.5 million
(+16.8% vs. FY 2024)

ADJ. EBITDA

« In FY 2025, ASTA generated an adj.
EBITDA of €48.6 million (+36.9% vs. FY
2024)

* Adj. EBITDA in % of net-value sales
reached 33.2%, up 28.3% vs. FY 2024

« Over-proportional adj. EBITDA growth
driven by a mix of pricing power, volume
growth and cost efficiency gains

Note(s): Net-value sales is not an IFRS financial measure. Net-value sales are calculated based on net sales minus cost of materials (which are passed through directly to the customer), supplies and services. This measure is relevant for the
Company because it shows the net-value portion of net sales generated by the ASTA group.; Adj. EBITDA is not an IFRS financial measure. It is calculated as result for the period before interest income and interest income expenses, other financial
income and other financial expenses, income tax benefit (expenses) and depreciation and amortization adjusted for non-recurring IPO preparation costs (FY 2025: EUR 0.8 million). No adjustments were made to EBITDA in FY 2024.



2. KEY FINANCIALS

ATTRACTIVE EBITDA MARGIN PROFILE, COMPLEMENTED BY ASTA
STRONG FREE CASH FLOW GENERATION

EBITDA MARGIN DROP THROUGH ON NET-VALUE SALES EBITDA MARGIN & CASH FLOW BUILDING BLOCKS

>25% EBITDA MARGIN® IE

Asset-light model I Robust cash flows

Single digit euro Trade working
0 million maintenance 0 capital@ below
CAPEX 10% of net sales

¢.50% average cash
Q Structurally-low D&A Q conversion® over

2022-2024

AIMING TO REDUCE DOWNSIDE RISK THROUGH:

Q Back-to-back hedging arrangements

Note(s): (1) EBITDA ma g calculated as EBITDA / net-v s; (2) Trade working capital currently stands at below 10% of net sales and is calculated as Inventories + Trade Receivables - Trade Payables; 11
(3) Cash ¢ is def d s Free Cash Flow divided by EBITDA where Free Cash Flow is calculated as EBITDA - CAPEX



2. KEY FINANCIALS

IMPROVED BOTTOM LINE SUPPORTED BY HIGHER OPERATING PROFITS ASTA

AND OPTIMIZED FINANGIAL RESULT
eree — I

FINANCIAL RESULT —

i EUAm i EvRm FINANCIAL RESULT
» Financial result decreased significantly
from €-20.9 million in 2024 to €-11.2
30.1 million in 2025
-47%

SRR S
\3-4\\} one-off + Higher interest expenses were partly
offset by increased interest income and

reduced FX effects

-20.9

NET INCOME

v

-11.2

* Netincome increased sharply from €4.8
million in 2024 to €30.1 million in 2025

« Lower financial result and reduced one-
off charges supported yoy performance

4.8

+ The result includes a one-off effect from
the reversal of previous impairment
2024 2025 2024 2025 losses amounting to EUR 3.4 million

12



2. KEY FINANCIALS

DISCIPLINED WORKING CAPITAL MANAGEMENT, ALONGSIDE

INCREASED INVESTMENTS IN CAPACITY EXPANSION

TRADE WORKING CAPITAL —

in EURm

in % of Net Sales

5.1% +0-1pp 5.2%
36.1

32.5

2024 2025

in EURm

CAPITAL EXPENDITURES —

in % of Net Sales

3.5% +1.5pp

5.0%

(353%)

22.5

2024 2025

ASTA

TRADE WORKING CAPITAL

 Structurally low trade working capital
trading at c.5% of net sales

« Stable inventory levels at ¢.11% of net
sales, closely tracking the expansion in
business activity

CAPITAL EXPENDITURES

* Increase in CapEx to €34.5 million, up
from €22.5 million in FY 2024, driven by
capacity expansion initiatives

+ Construction work at the Bosnia plant
was already completed by the end of
2025

13



2. KEY FINANCIALS

RESILIENT CASH GENERATION PROFILE AND HEALTHY LEVERAGE, ASTA
WITH NET FINANCIAL DEBT WELL BELOW 2X EBITDA

NET FINANCIAL DEBT  — m

FREE CASH FLOW —

in EURm in EURm
Cash Conversion Leverage Ratio
CapEx % (adj. EBITDA) FREE CASH FLOW
-0.03x
1.21x 1.18x
36.6% ~7.6pp 29.0% ° |n FY 2025, free CaSh ﬂOW reaChed
€14.1 million (+8.5% vs. FY 2024)
A +7.6pp o
03.4% 71.0% @ * Robust cash conversion of ¢.29% was
achieved, despite a significant increase
in the CapEx program
42.9
13.0 14.1 NET FINANCIAL DEBT

« Healthy leverage ratio of ~1.2x EBITDA
demonstrates substantial financial
flexibility to support further growth

« Significant further improvement
expected in 2026 driven by the proceeds
from ASTA’s successful IPO

2024 2025 2024 2025

Note(s): Free cash flow is not an IFRS financial measure. It is calculated as EBITDA minus acquisition of intangible assets and property, plant and equipment 14



3. OUTLOOK

RESILIENT BUSINESS MODEL WITH NO MATERIAL EXPOSURE TO THE ASTA
CURRENT MIDDLE EAST CONFLICT

MATERIAL PRICING MATERIAL SOURCING ENERGY PRICES DEMAND PERSPECTIVE

ASTA’s pass—through ASTA’s material sourcing ASTA mitigates ASTA benefits from a strong
mechanisms effectively remains secure, as copper energy—market volatility market demand outlook as
protect the company from supply from the Middle East is through an active accelerating energy-security
raw—-material price volatility, neglectable for the whole procurement strategy concerns drive increased grid
ensuring no material industry - ASTA’s sourcing supported by long-term investment and
downside risk from strategy implies a minimum power purchase agreements electrification, reinforcing
short-term market dual-source strategy in all and secured-price contracts, structural growth in the
fluctuations. regions with clear visibility of ensuring stability even in company’s core markets.
more than two years. turbulent energy markets.

. e L e jJi e jJi_ e




3. 0UTLOOK

STRONG FY 2026 GUIDANGE FOR ASTA ENERGY SOLUTIONS AG

FY 2026

NET SALES >EUR 790 MILLION

(COPPER PRICE ASSUMPTION BASED ON USD 11,500/METRIC TON)

NET-VALUE SALES >EUR 170 MILLION

ADJUSTED EBITDA EUR 55-59 MILLION

(ADJUSTED FOR NON-RECURRING IPO PREPARATION COSTS)

ASTA

16



3. OUTLOOK

ASTA IS COMMITTED TO CREATING
SUSTAINABLE SHAREHOLDER RETURNS

Resilient sales growth backed by structural market tailwinds

High level of visibility supported by expanding firm order backlog

Margin expansion achieved through operational excellence

Strong cash flow profile supported by asset-light business model







ASTA

WE POWER THE ENERGY

SINCE 1814
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